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Hans Kottulinsky (33)
Austrian / Shanghai Resident

SPEAKER:

Forest Engineer / Marketing / Finance

Nature/ Health / Sports

ROCKS WINGS LTD ORGANIC Consulting and Trade (2 %)
COMPANY: Hong Kong / Shanghai

. Know How / Marketing
The BIO-NEERS -
Nature/ Health/ Activity

ORGANIC Retail Association (4)

ORGANISATION: ORA World Wide / HQ in Austria

OYGANIE R Ealohs ABSGEALION Know How Exchange/ Market Development
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tified Product

Product Know How
Communication Strategy

Promotion Plan

ORGANIC RETAIL
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Required basic knowledge of staff:

e organic farming & difference to conventional farming
e strengths & advantages of organic products

e why organic is higher priced

e product knowledge

e what means ,Fair Trade*

* hygienic requirements

e treatment & storage of products

e sales & communication

ROCKS WINGS LTD.
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ORA

Organic Retallers Association
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BETTER ORGANIC KNOW HOW
HIGHER VOLUME

LOWER COSTS

EASIER TO COMMUNICATE
CUSTOMER KNOW WHAT TO EXPECT

= IMPROVE PROFITABILITY

ROCKS WINGS LTD.
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MATURE MARKET
COUNTRIES

Market growth by:

GROWTH MARKET
COUNTRIES

Market growth by:

EMERGING MARKET
COUNTRIES

Market growth by:

- Skim existing
market demand

- Market penetration

- Place organic product

in supermarkets

ORA

Organic Retallers Association



-IDENTIFY THE MOST PROFITABLE
CUSTOMER BASE

-SELECT THE BEST ORGANIC PRODUCT
RANGE

-DEVELOP A MARKETING STRATEGY

-IMPLEMENT A COMMUNICATION AND
PROMOTION PLAN
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ORGANIC Retail & Distribution ORGANIC Sales and Marketing

Hans Kottulinsky Xenia Kottulinsky

12/F Fortis Bank Tower Paris Mansion Room 1816
77 Gloucester Road 500 Xiangjang Road

Hong Kong 200031 Shanghai / China

Tel: +86 13 816 674 509 Tel: +86 13 616 195 562
Fax: +86 21 621 239 22 Fax: +86 21 621 239 22

hk@rocksandwings.com xk@rocksandwings.com
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